
In the past month, consumer groups called for Con-
gress to enact bankruptcy law reform to save the 
homes of borrowers drowning in the rising tide of sub-
prime mortgage foreclosures.

             More than two million households in the sub-prime 
market have already either lost their homes to foreclosure 
or hold sub-prime mortgages that are likely to fail in coming 
years, according to the National Association of Consumer         
Bankruptcy Attorneys, the Consumer Federation of America 
and the Center for Responsible Lending. The groups want a 
revision of the federal bankruptcy code to eliminate or limit 
the provisions that exclude home loans from bankruptcy          
protection. 

             For most of these families, bankruptcy is the only  
viable option to save their home. This current exclusion is 
contrary to sound policy, and operates to disadvantage low 
to middle-income borrowers as compared to debtors who 
have enough wealth to own more than one home. 

             Of particular concern are "exploding" adjustable 
rate mortgages, so called because they start with relatively 
low payments that can then rise to unaffordable levels.   
Allen Fishbein, director of Housing and Credit Policy at the 
Consumer Federation of America, said modifying the        
bankruptcy laws to enable the write-down of "certain toxic 
mortgages" would provide "a critical lifeline for these at-risk 
families to hang on to their homes."

             The "only chance" many of the sub-prime borrow-
ers have is declaring bankruptcy, yet low-income borrowers 
face "often insurmountable" hurdles, the consumer groups 
said. "The  purpose of bankruptcy is to give troubled fami-
lies a chance for a fresh start. Today we have an epidemic 
of homeowners who are in serious financial trouble, and 
whose houses are worth less than the balance owed on 
their loans because of the irresponsible lending practices of 
sub-prime lenders.  To make matters worse, bankruptcy 
laws will actually prevent these families from recovering." 

To make matters worse, bankruptcy laws will actually pre-
vent these families from recovering." 

Bankruptcy Laws  may Change  
in  the  near  future

April 2007

FLORIDA INVESTOR'S NETWORK  ASSOCIATION

THE FINA TIMES

UPCOMING EVENTS

Wednesday, May 16, 2007
Robert Shemin, JD, MBA, is one of the country's 
most    successful full time real estate investors and 
leading experts in the critical areas of buying and 
selling, great deals, land     lording, wealth building 
and asset protection. He has been       involved in 
over five hundred real estate transactions totaling 
more than fifty million dollars. He has renovated 
hundreds of houses and duplexes and owned and 
managed more than 150 rental properties--many of 
which he still owns and manages today.

- Sponsored by

Saturday, May 19, 2007
Ready, Set, Go!! - This is a four (4) hour class de-
signed for new Real Estate Investors who wish to 
learn how to get      started investing in real estate. 
This class will focus on how to find motivated 
seller’s. Different marketing techniques, and what to 
do once you have found a motivated seller.. SEATS 
ARE LIMITED, Class runs from 9:00 AM TO 1:00 
PM

Wednesday, June 20, 2007
Bill Tyler -  Mr. Tyler is a member of the National 
Association of Tax Professionals and American In-
stitute of Certified Public Accountants and is foun-
der of Certified Tax Experts, Inc and the author of 
“Living in Corporate America”.  A unique approach 
in eliminating your capital gains taxes. This system 
has been tested and proven, this is not a loophole or 
have anything to do with 1031 or 1231 exchanges.  
Mr.     Tyler’s average client’s using this system is 
saving up to 80 percent in their overall tax liability 
and its totally legal!!!!!

Wednesday, July 18, 2007
Frank McKinney - Meet an American original;                
philanthropist, real estate "artist", 2-time best-
selling author and visionary who sees opportunities 
and creates real estate markets where they hadn't 
existed before. He is without a doubt one of the 
most visionary, courageous and "contrary" people in 
in real estate market today. Find out about “The 
Caring House Project

Serving All RE Investors  throughout  the State of Florida
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These consumer groups called upon Congress to:

     Amend Chapter 7 of the bankruptcy code. "One problem facing debt-
ors who are trapped in high-cost loans is the                        inability to refinance 
out of those loans. The inability to strip down a high-loan-to-value mortgage 
gives the first lender a     stranglehold over the debtor, as payments and fees 
rise and the debtor's only option is to give up the home." 

 End the bankruptcy code's special treatment of home mortgages.
"In order to address problems resulting from the code's disempower-
ment of bankruptcy judges to modify home mortgage debt, Congress should eliminate the exception, putting home mort-
gage loans in parity with other secured debt." 

Remove time-consuming credit counseling requirements. "As a result of the 2005 amendments [to the bankruptcy 
code], an individual cannot even meet the definition of a 'debtor' (and so cannot file for bankruptcy) without first receiving 
credit counseling from an approved credit-counseling agency. Requirements like these cost precious time, which a        
borrower facing foreclosure cannot afford to lose." 

Curb excessive fees during bankruptcy. "Another necessary change is a provision to control the enormous problem of 
mortgage companies adding unauthorized or excessive fees to the accounts of debtors who are in Chapter 13." 

 End mandatory arbitration in bankruptcy. "The enforcement of these arbitration agreements under the Federal          
Arbitration Act is often in direct conflict with the goal of bankruptcy jurisdiction to have one centralized forum for the prompt 
resolution of disputes affecting the bankruptcy estate." 

Create a minimum homestead exemption for the elderly. "These debtors cannot save their homes by refinancing be-
cause they cannot afford the monthly payments that would be required, and cannot file Chapter 13 cases to save their 
homes because current law would require paying the value of their nonexempt equity to unsecured creditors." 

      More financially stretched borrowers are realizing even declaring bankruptcy can't save their homes from foreclosure. 
Take, for example, Bernice and Harlan King in Cleveland. The couple, saddled with about  $30,000 in credit-card and other 
debts and behind on their $1,650 monthly mortgage payments, filed Chapter 13 late last year to prevent their mortgage lender 
from repossessing their house. Their hope was to work out a plan to catch up with the mortgage payments and repay other 
bills over three to five years. Now they are giving up, and their house is heading for foreclosure. "It's just too much trying to 
catch up," said Ms. King, 48 years old, a court stenographer. The Kings and people like them present a worrisome trend for 
investors in mortgage-backed bonds already spooked by soaring delinquencies and defaults on home loans to people with the 
weakest credit. According to a study released in March by Credit Suisse Group, more sub-prime borrowers are turning to  
bankruptcy court to hold off foreclosure, as softening housing prices make it harder for them to sell their homes to repay debts. 

      At the same time, the study shows, the number of borrowers who are actually able to bring current their mortgage payments 
through bankruptcy is declining, and more filers are ultimately turning their homes over to the lenders. The finding means     
investors in high-yielding mortgage-backed securities should expect higher losses on the underlying collateral. At least part of 
the blame, says the report, lies with a bankruptcy law passed in 2005. The law raised the bar for people to qualify for Chapter 7 
"fresh start" bankruptcy proceedings. Chapter 7 can enable individual filers to wipe away debts such as credit card and medical 
bills so they can continue to make their mortgage payments. With access limited, more sub-prime borrowers are forced into 
Chapter 13, where some can't maintain their payment schedules for more than a couple of months. The Kings, for example, 
had thought about filing Chapter 7, but made too much money to pass the new bankruptcy law's means test, said Mr. King, an 
airline baggage handler. "It's become harder to file for Chapter 7 to release debt burdens," said Jay Guo , a director in Credit 
Suisse's asset-backed securities research group in New York and the lead author of the study. "Going forward," he added, 
"delinquent loans are more likely to go into foreclosure directly rather than into bankruptcy," resulting in higher losses for    
mortgage-bond  investors. First American CoreLogic, a provider of real-estate information, expects to see 1.1 million foreclo-
sures nationwide over the next six to seven years as a result of jumps in monthly payments on adjustable-rate mortgages 
made from 2004 through 2006. Banks argue they try to help delinquent borrowers avoid foreclosures. The Mortgage Bankers 
Association estimates that three out of four borrowers who enter the foreclosure process find a way out that doesn't involve re-
possessing and selling the home. Alternatives include paying off the arrears through an agreed-upon payment plan or selling a 
home to avoid foreclosure and protect credit ratings. Often when these options fail, declaring bankruptcy is the last resort. But 
many borrowers complain that lenders and loan servicer’s sometimes stop helping them after they file Chapter 13 for fear of 
appearing to be trying to collect, which is barred under the bankruptcy law.  (continued on page 4)

EQUITY                        Scott Leon
           Ventures Realty, Inc

Hard Equity Lenders
Working with RE Investors for over 15 years

(954) 548-3939
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SALE LEASEBACK - Seller sells Buyer property and simultaneously leases property back from Buyer.
ANNUAL CAP - The maximum amount the interest rate of an adjustable mortgage can be raised or lowered in the 
course of twelve months.
AS-IS - Without any guarantees as to the condition of the property
CONSIDERATION - Anything of value given to induce entering into a contract.
DEED IN LIEU - The act of giving the property back to the lender without going 
through foreclosure.
CONVEY - To deed or transfer title to another.
FAÇADE - The outside front wall of a building
FLIP - To buy and sell a property for a quick profit (also known as “wholesaling”)
GRANTOR - The party who gives the deed
GRANTEE - The party to whom real property is conveyed
REAL PROPERTY - The rights to use real estate
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Useful Web S ites

Market corner update

Buzz words of the month

www.thefina.com -               Florida Investors Network Association              www.johnschaub.com - John Schaub RE Guru

www.clerk-web.martin.fl.us - Martin County, Clerk of Circuit Court                www.cashflowconcepts.com - Jack Miller RE Guru

www.slcclerkofcourt.com -   St Lucie County , Clerk of Circuit Court               www.mrlandlor.com - Landlord help

www.clerk.indian-river.org - Indian River County , Clerk of Circuit Court        www.landlord.com - Landlord help

www.paoweb.martin.fl.us -   Martin County Property Appraiser                       www.rentalprop.com - Landlord help

www.paslc.org -                   St Lucie County Property Appraiser                     www.criminalsupersearch.com - Background check

www.ircpa.org -                   Indian River Property Appraiser                           www.begin.com/fixit - Rehab help

www.realtor.com -                National Property Listings                                   www.homedoctor.com - Rehab help

www.mortgage-investments.com - Free information & downloads                     www.askbuild.com - Rehab help

www.creonline.com -            Real Estate Investing                                           www.hud.gov/homes—HUD homes 4 sale
www.improvenet.com -         Home Repair Professionals & Contractors

www.tenantlawcenter.com - Legal info for Property Management

This update is based on the Board of Realtors Multiple Listing Service . 
The homes identified are detached single family residences.

Homes Listed For Sale on MLS as of  4/16/2007

St Lucie County (6505)    2 Bdrm 3 Bdrm 4 Bdrm     5+ Bdrm

Port St Lucie (4156)            831        2119       1081            125

 Ft Pierce  (2349)              1476      684         147              42

Martin County (5231)       2 Bdrm 3 Bdrm 4 Bdrm     5+Bdrm

Hobe Sound  (657)             247        277         98               37
Stuart (2369)                      1175      829         297             68
Jensen Beach (1224)           799        342         76               7            
Palm City (944)                  183        499         193             69
Indiantown (37)                 21          7            9                 0

Indian River (2701)                      2 Bdrm 3 Bdrm 4 Bdrm     
5+Bdrm
Vero Beach (2005)          327       1153     411           114
Sebastian (696)                   104        460        123                9

HOME SALES FOR FEBRUARY 2007

St. Lucie County   (229)

                                2 Bdrm  3 Bdrm  4Bdrm  5+Bdrm

Ft Pierce   (39)            18        17           4            0
Port St Lucie (190)      31         105         44         5

Martin County (267)
Hobe Sound (31)              13          11          5            2
Stuart (158)                        104        42          12          0
Jensen Beach (35)              23          11          1            0
Palm City (38)                    5            19          11          3
Indiantown (5)                   2            0            1            2

Indian River (175)
Vero Beach  (137)              75          44          14          4
Sebastian  (38)                   6            29          3            0       

Change Your Mind Today, 
Change Your Life Forever

Hypnosis/Coaching
800-598-1908
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(continued from page 2)

"It's a mischaracterization," said Larry Litton Jr. , chief executive of Litton 
Loan Servicing, a unit of credit-sensitive asset purchaser C-BASS LLC. 
Lenders and servicers have a financial incentive to help borrowers. Fore-
closed properties may have to be resold at a loss -- especially in areas 
such as the Midwest's Rust Belt, where home prices are experiencing a 
more-dramatic slowdown than in the rest of the country. Companies may 
waive arrears, reduce interest rates or extend loan terms. "We stand to 
lose a lot of money" when the company has to take back homes because 
borrowers can't pay their mortgages, Mr. Litton says. "We would absolutely be looking to restructure the debt in a way that is 
more conducive to keeping the borrower in the house." Ms. King blamed her foreclosure mainly on the couple's lack of       
financial discipline. But she also blamed their lender's reluctance to help the family with a realistic repayment plan.      
Spokesman Stephen Dupont at the lender, Homecomings Financial, part of GMAC Financial Services, declined to comment 
on specific customers. "We will always work directly with our customers to try to resolve issues when they arise," he said. 

First American CoreLogic, a provider 

of real-estate information, expects to 

see 1.1 million foreclosures nationwide 

over the next six to seven years 

their homes long (since their home's assessed value is likely to be closer to market value). Another proposal being 

Employers offer housing in Florida
Despite the real-estate slowdown, homes in Florida are still too pricey for some, spurring large employers like the Uni-
versity of Miami and Baptist Health South Florida to get into the housing market, according to a Sun-Sentinel article. 
The situation is especially dire in South Florida, where the median price of a single-family house -- approximately 
$380,000 -- is at least seven times greater than the median household income in Broward, Palm Beach and Miami-
Dade counties, the newspaper says. Baptist Health South Florida, which is having difficulty recruiting nurses and other 
personnel because of the high cost of living, is looking into providing affordable rental housing for its employees, and 
the University of Miami is building more than 1,100 homes -- the bulk of which will be offered for sale at "attractive" 
prices -- for its staff, the article says.

Action sought to protect delinquent borrowers
As more homeowners risk losing their homes to foreclosure, Massachusetts Secretary of State William F. Galvin is pro-
posing emergency legislation to require court permission before mortgage lenders can seize borrower's homes, ac-
cording to an article by the Boston Globe. Such legislation would give homeowners a chance to dispute foreclosure 
proceedings in court, the newspaper says. Massachusetts is among 20 states in the U.S. that don't require lenders to 
seek court approval before seeking foreclosure, the Globe says. According to the paper, foreclosure notices numbered 
at approximately 20,000 in the state in 2006, the article says. Mr. Gavin also supports other proposed legislation that 
would spell out disclosure requirements for lenders and provide financial aid to individuals in foreclosure, the newspa-
per says.

Home prices/sales fall in California
In Orange County, Calif., both home sales and the median price have dropped, the Orange County Register reports. 
Sales and prices were measured for the 22 business days ending March 9, the article says. Overall in the county, sales 
fell by 18.8%, while the median price decreased 0.8%, the newspaper says. The article includes a sortable chart that 
allows a look at the data by community, zip code, median price, change in median price, number of sales and change 
in the number of sales. Newport Beach saw the biggest decline in median price -- 44.2% to $910,000 -- while the Dana 
Point neighborhood saw only one sale, a percentage drop of 90% in home sales, the article says.

Property tax relief in Michigan
A bill passed by the House of Representatives in Michigan but awaiting Senate approval would allow state home buy-
ers to pay property taxes at the previous owner's level and avoid the "pop-up" tax, which typically raises a home-
owner's tax bill and is based on a reassessment of the home's value per current market value, the Detroit Free Press 
says. If passed, the new law would be in force for 18 months and would be retroactive to March 1 for home buyers who 
recently purchased a home in the state, the newspaper says. While supporters of the plan say it could boost Michigan's 
sagging real-estate market, others say that it would unfairly penalize home builders and sellers who haven't owned 

(continued on page 5)

What’s happening  in other parts of the country
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Forec losure  update for  March 2007

H U D  r u l i n g  C o m m e n t a r y  

County                       March 2007                  March 2006

Palm Beach                       891                                   229        

Broward                            1170                                 271        

Dade                                1555                                 292        

Martin                              37                                     7            

St Lucie                            151                                   52          

worked on by realtors would match a house's taxable value at the time 
of sale to the average taxable value of similar homes nearby, the article 
says. 

Mortgage trouble in Colorado
In 2006, Colorado homeowners who fell into foreclosure typically owned 
their houses for less then three years, according to a report by Rocky 
Mountain News. That estimation is based upon a sample of 374 loans, 
ranging from $9,000 to $6.1 million, the article says. At the root of the 
problem are adjustable-rate mortgages that were offered in the early 
2000s with low starter rates, the article reports. Now that rates have 
gone up, homeowners can't make their mortgage payments, the article 
says. The bulk of the mortgages in foreclosure -- 77.5% -- were non-
bank loans with a median price of $161,354 and an average price of 
$201,536, -- not high-end mortgages, the newspaper says.

FINA VENDORS
PLATINUM MEMBERS

MindMasters                                        Rick Ginn                      772-408-3993
HRH Homes, LLC                                Greg Buker                     772-359-5111
Home Solution Experts, LLC                Don Wickham              561-843-8147
R. Weiss Realty                                     Dick Weiss                     561-373-5982
Apple Real Estate Group                       Debra Melillo                772-708-6922 
Trans Continental Lending Group          Jim Wilson                    772-221-2110 
4Tress Roofing                                     John Dickerson              772-475-3857 
Real Net                                               Jason Brooker                561-747-3995
Title Stream of Florida                         Merrill Parker                772-344-2494
Equity Ventures Realty, Inc                   Scott Leon                      (954) 548-3939

GOLD MEMBERS
John Jacobs Construction                                  John Jacobs                  772-519-0798 

Food by Colette’s Courtyard Cafe 
Colette Bozik                772-781-2880 

R. Weiss Realty
561-373-5982

MLS Listing Service for Investors

Indian River, St. Lucie, 
Martin and Palm Beach Counties

FINA Members Special 
$125.00 for Limited Service Listing

Home Solution Experts
Royal Palm Financial Center

759 S. Federal Hwy. #320
Stuart, FL 34994
Call: 772-463-6237

Land Trust Services
Short Sale Processing

Earn While You Learn Program

T H E  F I N A  T I M E S
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The Florida Land Trust

The Florida Land Trust is an amazing device, which offers numerous benefits to property owners. The two 
reasons it is not used by every investor are that few know much about it and those who know about it do 
not know where to obtain trust services at a reasonable cost.

Trusts in general go back many hundreds of years and today they offer even more benefits than they did 
when they were invented. The Florida land trust is a statutory form of the "Illinois-type" land trust which has 
been used for over a hundred years.

The most important benefits of the land trust are privacy and avoidance of probate. With a land trust, no 
one needs to know what real estate you own either during your life nor at your death, and by avoiding pro-
bate you avoid thousands of dollars in attorney fees and months delay in distribution of your property to 
your heirs.

Over twenty other benefits of using a land trust are listed in the book, Land Trusts in Florida, which you 
should read if you are planning to use a land trust. Some of the most popular benefits are, keeping the 
sales price secret, keeping liens and judgments off the property, avoiding a spouse's forced share, and 
avoiding litigation.

The beneficiary of your trust can be you individually, a corporation, a limited liability company, a partner-
ship or any other legal entity. If you are the beneficiary individually, you can name any other person or en-
tity to immediately become successor beneficiary upon your death. If your company is the beneficiary, you 
can name a successor in your company papers.

Besides a beneficiary, you can have a director. For example, you can set up a trust in which your children 
are the beneficiaries (paying the taxes on income) but you are the director. As director you would make all 
the decisions regarding the property. If you loan someone money you can have them put their property in a 
land trust and make you the director. Then you could control the property until you were paid in full. 

Advantages of Land Trusts
 Privacy. By using a land trust no one knows you own a property. No one knows how much a person 

has in the bank or what stocks or bonds you own; why should all your real property be public record? 
There is no public record of the properties you own in land trusts. This means creditors, ex-spouses, 
tax authorities, lawyers and others do not know you own the property and will be less likely to be able 
seize it.

 Keep purchase price secret. By using a land trust you can keep your purchase price of the property 
secret.

 Keep sale price secret. By using a land trust you can keep your sale price of the property secret.

 Keep change of ownership private. When you sell a property in a land trust, you can sell the benefi-
cial interest of the trust, rather than conveying by deed. This way no one knows the property has been 
sold.

 Lower property taxes. Many property tax offices raise assessments when a property is sold. Since a 
sale of the property can be kept secret and even when deeded the sales price can be kept secret, 
these cannot be used by the tax offices to raise taxes.

 Avoiding liens. Liens, judgments and other claims against you or your partners are not liens against 
the property. This means you can buy and sell properties, even if you have judgments or liens against 
you.

P A G E 6
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 Avoiding probate. When you die you can have your trust property instantly go to whomever you name in 
your land trust. No probate, no delay, no lawyers.

 Avoiding lawsuits. Lawyers are eager to sue people who own lots of property. If it doesn't look like you 
own much property it is less likely someone will sue you. Or if they do sue you there is a better chance 
they will accept settlement with your insurance company than go after property they don't know you own.

 Ease of control. When you have several partners owning a property, a land trust can allow you to man-
age it more easily.

 Ease of management. When you are dealing with tenants, you can position yourself as merely an agent 
of the trust. This allows you to sympathize with their problems while insisting that they comply with the 
lease.

 Ease of negotiation. When buying or selling property for a land trust you can set strict rules for the trust 
and then present yourself to the buyer or seller as the good guy, wanting to make the deal, but limited by 
the trust.

 Improved financial statement. When you have mortgages in your own name the amount of debt goes 
on your financial statement and if you have a high debt ratio you may look like a bad credit risk. When a 
property is in trust the mortgage can be in the name of the trust alone and you can list only your equity on 
your financial statement.

 Saving on title insurance. If you sell the beneficial interest in a land trust, rather than deed the property, 
you do not need to get new title insurance.

 Ease of transferability of interests. With a land trust you can transfer fractional interests in a property 
with a quick signature, rather than needing a notarized deed.

 Simplification of making gifts. Interests in land trusts can be made as gifts to family members to take 
advantage of the gift tax exclusions.

 Limiting liability. By having a land trust sign notes and mortgages you can limit your liability for a default 
judgment if there ever is a foreclosure.

 Avoiding partition. When a property is in a land trust a disgruntled partner or heir of a partner can't force 
the property to be sold.

 Ease of foreclosure. When you sell the beneficial interest it is possible to take it back more easily then if 
you sold the land and took back a mortgage.

 Safer Lease/Options. Unlike a regular lease/option where a tenant can get a vested right to the property, 
a lease option through a land trust can be structured to keep the option from vesting until the tenant has 
built up substantial equity.

 Avoiding personal problems of beneficiaries. When an investment is structured in a land trust you 
don't have to worry about the spouse of a divorcing partner changing the deal.

 Avoiding real estate brokerage laws. Since a beneficial interest in a land trust is personal property, you 
could perform brokerage services for it without violating the real estate brokerage laws.

 Avoiding seasoning problems. Some lenders won't loan on a property if it has not been owned a certain 
length of time, such as six months or a year. When a property is in a land trust it can be sold several times 
but the ownership on the public records remains the same alleviating any seasoning issue.

 Loaning money. If you wish to loan money to someone, one form of security you can have is to have 
them deed it to a land trust and make you the director. That way you would have control of the property 
until you were paid.

P A G E 7T H E  F I N A  T I M E S

http://www.pdfonline.com/easypdf/?gad=CLjUiqcCEgjbNejkqKEugRjG27j-AyCw_-AP


Presents

READY, SET, GO! WORKSHOP

May 19 th  Saturday 9PM-1PM
850 NW Federal Hwy, Stuart (FINA Office)

Cost: $29 FINA Members/ $59 Nonmembers

Are you taking full advantage of the “Investor’s Market of a Lifetime?”

Come join the Founder’s of FINA for a 4 hour workshop on:
* Attracting Motivated Seller’s
* Guerilla Marketing

              * Making Contact with Seller’s
              * ELIMINATING  Risk!

This workshop is designed for the beginner Real Estate Investor 
wanting to start immediately!

Learn from the local experts for this one time  event only!

Register TODAY!  Seating is limited
There is limited seating , you must Pre-Register for this event in advance. Pre-Register 

at the FINA meeting, email: info@thefina, or  PH:772-403-5811 (Leave Message)
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2007 Membership Application
Individual Membership Fee - $149.00 for the first year

NAME: ___________________________________________________________________________

ADDRESS: _________________________________ CITY: _______________ ST: _____ ZIP: _____

HOME PHONE: _________________________ OFFICE PHONE: ____________________________

FAX: __________________________________ CELL: _____________________________________

EMAIL: ___________________________________________________________________________

WEB SITE: ________________________________________________________________________

                                                                                                                                                                

TOPICS YOU WOULD LIKE TO SEE COVERED IN OUR MEETINGS 
______________________________________________________________________________________________
______________________________________________________________________________________________

HOW DID YOU HEAR ABOUT FINA? 
______________________________________________________________________________________________
______________________________________________________________________________________________

DO YOU OFFER A SERVICE OR PRODUCT THAT WOULD BE USEFUL TO OUR MEMBERS? 
____Yes  ___ No

IF YES WHAT IS IT? 
______________________________________________________________________________________________

WOULD YOUR COMPANY WANT TO SPONSOR A MEETING? 
______________________________________________________________________________________________

                                                                                                                                                                                                            

READ CAREFULLY BEFORE SIGNING
The Florida Investor’s Network Association (“FINA”) does not give legal, tax, financial or investment advise to anyone.  All applicants agree to waive 
any and all claims against FINA.  In no event shall the applicant seek to hold FINA, it’s directors, or officers liable; either directly, or as principal or 
agent of any other member organization.  Applicant releases any and all claims it may presently have or may have in the future.  By your signature 
below, you acknowledge and agree that FINA disclaims all liability of any nature whatsoever, including liability caused by its own negligence, for any 
actions or inactions of any person or firm taken as a result of or in connection with communications from or to or arising out of activities with FINA 
speakers, guests, members, officers, directors, employees and or contractors and you agree to receive faxes, phone calls and emails sent to you 
by FINA.  Each person by their signature acknowledges his or her own responsibility to consult his or her own legal, tax, investment, accountant or 
any other counsel and other advisors he or she may deem necessary or advisable regarding the risks and consequences of any real estate invest-
ment or any other dealing arising out of or in any way related to the undersigned’s involvement with FINA.  Membership in FINA shall be effective for 
one year of the date of the signature of this application and FINA reserves the right to refuse or cancel Membership.  By executing and submitting 
this application the undersigned hereby acknowledges that he or she has carefully read, fully understands and agrees to the foregoing 
“DISCLAIMER AND RELEASE”

APPLICANT SIGNATURE: _________________________________________________________   DATE: ________________________________
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850 NW Federal Hwy, Stuart, FL 34994
Phone: 772-403-5811
Fax: 772-382-7889

FLORIDA INVESTORS NETWORK ASSOCIATION

The Florida Network Investor Association (“FINA”) is a not-for-profit organization made up of 
committed real estate investor's of various experience levels.  We promote an ethical free exchange 
of ideas amongst our members through networking, education, and a positive atmosphere that will 
create success for each of our members.

The FINA member is civic-minded and operates according to the highest ethical standards. The 
FINA member should recognize that the interests of the community require the highest and best use 
of the land and it’s buildings. The FINA member recognizes the need for adequate housing and the 
preservation of a healthful environment. The members of the FINA share a common responsibility 
to maintain and improve housing. The letters F-I-N-A will be synonymous with competency, 
fairness, integrity, and honor. A FINA member is part of an organization of people intent on 
expanding his or her knowledge of real estate investing and management. 

“Like minded individuals with a common goal”

FLORIDA INVESTOR'S NETWORK  ASSOCIATION

We’re on the Web!
www.thefina.com

FINA CODE OF ETHICS 

1.      The FINA member shall provide safe and sanitary housing within the limits and guidelines of the law.

2.      The FINA member will keep himself or herself informed on matters affecting housing in their community, including local, state, and federal laws.

3.      The FINA member shall act as a positive role model for the professions of Real Estate Investing and Housing Providers when dealing with tenants, the pub-
lic, the media, government officials, and all others.

4.      The FINA member acknowledges that the policy of FINA is to support and foster Fair Housing. Members understand that it is illegal to advertise or in any 
way to discriminate in the rental of a dwelling to a person because of race, color, religion, sex, handicap, familial status or national origin. All members 
pledge to uphold all Fair Housing Laws.

5.      The FINA member shall provide assistance to fellow FINA members whenever prudent and appropriate.

6.      The FINA member will not intentionally misrepresent any material fact in their business dealings.

7.      The FINA member shall conduct their business practices between other members with integrity in an honest manner and shall not conduct any 
business transaction, which would tend to bring disrepute to the Member’s business, the business of another member, to any part of the housing 
provider industry, or to FINA.

8.      The FINA member will not cheat, take unfair advantage of, or defraud any other member, owner, or resident. Members shall not obtain any business by 
means of fraudulent statements or by use of implications unwarranted by fact or reasonable probability.

9.      The FINA member will not engage in any illegal practices and will always conduct himself or herself in a professional manner.

The FINA member will be aware of the needs and concerns of our community and as a property owner, will make every effort to respond to those needs and con-
cerns.
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